Jekey duel 5 : wlall 83kl




=,
-

: a m girgedil] £lo¥I ol ) 30 m I

(Key Performance Indicators — KPlIs)

G Adped il Fd e ) adseld Olgdl
JB Y wad @ OISl OLad oda dslud Bsug Slual
) e Aol sl Syl B 319 (Bl dylds

N\

N\




e el L ) bVl ol age el

o L Bbae o151l S bl WS Vs e ichnaally 85801 B Wi >
et Q) gl Loyt IS

b So KPIs s talsendd 50 Lad i @iged! Slomdl il (ond >
il s g Sl i)

3y wSall S& dwg, UL Lo El oY) pund pe relllall sl P
LeU)ly LBlays

W Oles wISal) Sa cpllanl Leflal L3y dpyestl ol asl) oda alasanl, P
Tt il 5.2y Gk sedl Lasge




RETIPSAATR-v- PRI AN CITIY Py |

v U eaall diladt ¢15Y S o o 2

;\4‘2\ ua\.ﬁé Q\J.ﬁfufga

usﬂj.‘u:\“ ..°. ]
- g dais¥y ddladt oY) O yige 3

@ SPb adladt 1N Ol e 4




olaad b ddhazll Ot 50!
S sy B (Slandt 3,8 o101 g old] OISl gadsuind dyge l9al 2 (KPI) Clandl dilaill e15Y1 O i 4s
131 Y1 B3Ls andl Sl ) s

Sl o8 I
N o j'c 5\.:.5.!\ w Q:J\&:,L‘
o o . Y 850 e Oland) em & pdl) ey 5 (16 g Sk 346
W " . z £ 5" s ¢ o\ W p G.“J -t > b
G S ol el A ” adl) bl Ji) lan a\f
(A : e
Al Al — Adlal) Glengll

(F) (e
100 x T (t ¢l o

I8 gl Lot D (Conversion Rate) Jsgzed! Juas

B! poSa3 G (Dlaphb Al OV a8 e A3 gt Ldt puas Gumo 512 19heST il o5t 3Us ik
3.,9)5}3@éﬂ\&%é?ﬁw@gﬂ%%’mﬁ@\&}i\

z . N P . ‘ ,‘ TR BA A - ‘ o
(Lgrendis Kiplie A1 61T gl lideS dd gl duad! pusiand 3542 9P dday Byl (Joos ¢ fermmnd c51p9)
é}mj\ gwyﬁsgij 100)(&395331\ LY
BIEB\ NS

a5 (b asmsall Clnse
100 x —
Lgsds Bl 8 A0S (§ gl Cilaaa




Slaad b ddlazlt O1,5 4L
222 2
S Aol B Ol dl 38 o1dT |Sg wld) CIS)ad) ekt dge 19l A (KPT) Olandly ddlad c1oY) O igs
31 Y1 B35 and! Sl ) s

)W'ﬁ\ t!b L) Jdas
Return on Investment

(ROI)

O\D\Jgfg\ ‘5\5« ;{,@.M‘ iazsY J;SB X . L2
C)%&\j

Aleal) 4S5 — Alaall (ye Y1 las)
Alaal) 24ISS

100 X



- T

a
lllI?
S

I sales—olall ddladt 1ol Ot e LA

Slandt o151 G Y Wil e G Olasll oda el e
UL e sl Olandly Bisand) Clomdl il o @
cgodlg I Y iad B ptiees )3 BSEY e

w813 e 2 el gy ilagdl BB Alad plE




sMaaly ddlazlt 1,54l
G Al R (Oladt 3,3 o1l Sy bl OIS, gadsuind dyge Olgal & (KPI) e Ll diladl cla¥1 &) igs
131 Y1 3L ad! Sl ) s

el Ll Juns
Customer Retention Rate
ZSJ..‘U\ & JAM\ &3 9 poctun! w.ﬁ‘ cMoad! ded
Bods 358 s

331 cMeadl ClusST Jdae
(Customer Acquisition Rate)

dyiny 05 I (..6.\.’- é‘ &.U\ 331 cMasll sus ua\.;é

L34S aaal) ¢ leadl — 3 yidl) Aleny e Danll 22
100 X
5yl oy 8 e Dlaall 22e
Sl ST 4SS Sall L,

Customer Acquisition Cost — CAC Customer Satisfaction - CSAT

Olaadly o) RIS iy iy foos e WSS p e of il 5 sShasll Loy b3

Slasddl S 0 sl I ezl I

Gl (33 gull g Alan) 48185
ol Lo o181 ol d-lalt (S olSCadt Jueg

Aaal) ¢ Dlaad) 22e

100 x




. (Website Trattic)ssas i) 550 IO gl aBsl ylg1 sus

day 235kl O9p3 pdll Yol dewns :(Bounce Rate) siusy¥1 Juas

I L8 819 dondeo Slaliv
sl :(Click-Through Rate — CTR) ks )i Js & Juas
ONaLaL! sday Bylds Syl I ol oS e ol Ad) Al

U sl 4l ¢f :(Cost Per Click — CPC) 3,41 S
el Je 8,4

2ol sue et @l s(Conversion Rate) gl Juss
g 2 Bl (oo ¢ s c5155) Gons 31pr) IghaSTT )




Ayl daSally dlag bt 1o Ol e

y9ged) B sls b3 ((Brand Awareness) djyludl Ll s4lt o
Ayloed! LeSlally J,\:@.w.\

dgylnd! Aall sHaall £Yg drys ot :(Customer Loyalty) sSalt oYy
(Net Promoter Score — NPS) ol Jurs s uylds SN 40

by dybudl Al Ayt Ll ((Brand Equity) dbedl deds) dogd @
doudt gl madl 1) dylond) AVl gy @) Al ] i apily gaae Lo
Mo s e SIS b S8 eSheadl Sladl 3 bt AV 348 e Bl
) Apple i5s e AS3U 85g31g cdyybedl Al Bl (eMaall
(sNgg 83431 (| SuY!



I Spi oSy s Slgal

sl m3lge e 1Y) J=d :Google Analytics

Lolgdl Bluy Je o5 W= : Sprout Social& Hootsuite ®
LSy
By el ULy 2 :CRM Sl &8s sj\:; rNS
oLl e e o331 Ld) Mailchimp e 139 783Y1 dpdb gt 1950
el oYy




